SINGLE

HIGH SCHOOL & COLLEGE

Income relatively low;
little wealth

Focus on auto and
health insurance; asset
acquisition; liability and
insurance planning

Cash Value IUL & VUL
Whole Life

| ASSET ACQ

| SAVINGS & INVESTMENT PLANNING

RETIREMENT & ESTATE PLANNING

| TAX PLANV\I-ING

| EMPLOYEIE BENEFIT PLANNING

LIABILITY & II\ISURANCE PLANNING

B ettt nis L

UISITION PLANNING

MARRIED/SINGLE
NO CHILDREN

Income increases; wealth
builds (saving for major
purchases)

Focus on asset acquisition
planning; liability and
insurance planning; savings
and investment planning

Term
Cash Value IUL & VUL
Whole Life

MARRIED/SINGLE
WITH CHILDREN

Income increases; wealth
under pressure (child care,
other expenses)

Focus on risk management
including life and disability
insurance, emergency

funds, and college funding

Term
Cash Value IUL & VUL

MARRIED/SINGLE
CHILDREN IN COLLEGE
CAREER DEVELOPMENT

Peak earning years; college
costs a partial offset to
wealth buildup

Focus shifts to retirement
planning and funding

Term

Cash Value IUL & VUL

LTC / Chronic Iliness Riders
Asset-Based Hybrid

www.dbs-lifemark.com

5501 Excelsior Boulevard | Minneapolis, MN 55416

EMPTY NESTER
PRE-RETIREMENT

Peak earning years; wealth
builds thanks to decreased
expenses

Focus shifts to retirement
planning including long-
term care insurance as
well as estate planning

UL, IUL & VUL

LTC / Chronic lllness Riders
Asset-Based Hybrid

RETIREMENT

Wealth used to provide
retirement income; wealth
declines over time

Focus on preserving, to
avoid outliving, wealth as
well as estate planning

GUL
Survivorship
LTC / Chronic Iliness Riders
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